First round 
I believe the market like a cake and each one will take a piece of that cake 

For segment Thrift I tried to push R&d for more two rounds because the performance and size are not that much important, it just 15%, so I tried to make it between two segment which are Thrift and Core. so for that idea I made that products sales more than before. Also, I reduce piece and the MTBF to make it comes between the two segment and it was higher then competitive.

For segment of Core, I tried again to push performance and size to between three segment which are Core, Nano, and Elite and I reduce the price and MBTF to make it has shares with other competitive from each segment 

And for Nano I tried to follow Customer Buying Criteria and I reduce the price and MBTF to make it like the competitive and I tried to keep the age near a year like customers want 

For Elite I plan for this product to move it left near Nano segment so it can take some market share from that product and I set up the price to make it between two segment to make it compete competitions 

And in first round because I had cash and I borrow long term debt, so I invested in two new products which were Thrift and Elite because Thrift customer Criteria does not looking for age and Elite the upset customer care about age and customers were looking for a zero year.
Also I bought capacity for both of them and bought a automation

And for all segments I invested in promo sales and budget sales to keep Customer Aware and customer accessibility high as could as I can 

I invested in human recourse and TQM to make it higher than competitive

In this round was my decision-making to competition competitors 

 Second round 

In second round I was planning to invested this round in the capacity and automation for all segment 

Also i used all capacity for my new products to produce for the first sales for them because they already have another products in same segment 

So in this round it was nothing much 

Third round 

It was little be it different 

For segment Thrift in this round I moved for two more round same before, it was the higher sales products in whole segments. So I tried to buy more capacity and I turn automation up 

And I keep my strategy the same, I just reduce all products prices because all the competitors reduce their price 

And my new products have a prefect sale, so I decide to buy more capacity for them

After second round I had a lot of cash so I decide to invest in new product which will be Core product and I increased the divined 

In the last round 

I the three products Core, Nano and Elite going far of each other 

So I deicide to keep each product inside the segment

Because everything it was good I did not face any problem in all round  

The final result my company has the highest sales and profit between all the competitors
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